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Exceptional is an understatement!

Over Two BILLION Sold!

New Construction!
Just Completed!

412 Finn Way,
Dunedin 34698

Luxury fownhome loaded with
upgrades in the heart on Dunedin!
2,054 sq.ft with 3 BD, 2.5 BA,

2 car garage plus a lof/bonus
space! Fabulous designer finishes
and upgraded to the max! Enjoy the
vibe of Downtown Dunedin living!

$799,900

| www.NancyLeslie.com

Re/Max Realtec Group.

\
1390 Gulf Blvd., #1290

$1 ,05 ’91 3 bedrooms, 2 baths

Clearwater: Directly on the white sugary sands of Sand Key
in Clearwater Beach. Gulf-front 12th floor condo at the sun-
sational Clearwater Sand Key Club condos. The Sand Key
Club is an impeccably maintained complex directly on the
Gulf with views of the Gulf of Mexico and the Intracoastal
Waterway. This 1,842 sq.ft. home was listed for $999,900.

Premier Sotheby's International Realty / Rich Rippetoe

6219 Palma del Mar Blvd. S., #305
1bedrooms, 1%z baths

$325,00

St. Petersburg: Beautifully updated in 2021, this condo on the
third floor has tropical views and a glimpse of Boca Ciega Bay.
Located on an island in the popular Isla del Sol Palma del Mar
neighborhood. This 780 sq.ft. home was listed at $325,000.

RE/MAX Preferred St. Petersburg / Zach Sherf

11230 Paradise Point Way
$3791000 3 bedrooms, 2 baths
New Port Richey: Enjoy maintenance-free living in the
beautiful gated 55+ golfing community of Summertree. Great
room with cathedral ceilings, split bedroom plan, kitchen with
breakfast room, formal dining room, pantry and ceramic tile
floor; master bedroom with tray ceiling, walk-in closet and
shower bath. Large family room, two-car garage. This 1,936
sq.ft. home was listed for $379,000.

Coldwell Banker F.I. Grey & Son / Charles Ulatowski

4241 Balington Drive
5 bedrooms, 3 baths

$657,000

Valrico: Buckhorn Preserve, no backyard neighbors, private
fenced yard, and high-grade security system valued at
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Aqua and light blues are the cool, neutral colors that accent this elegant kitchen design by Chelsea Potthast,
principal interior designer of Tampa Bay’s Potthast Design. Of all the rooms in a home going to market,
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in the current market?

New challenges make the question trickier, but
area pros think it still pays off

BY NICK STUBBS
Times Total Media
Correspondent

Not too long ago, the
wisdom of updating and
improving homes before
putting them on the market
was commonplace. Most
pros advised that when
done wisely, it paid off.

But now the housing
market is red hot, and the
low supply of homes means
quicker sales and much less
competition among sellers.
Why upgrade when materi-
al prices are up, and supply
is down? There are long de-
lays to get some appliances;
labor shortages are com-
mon and many contractors
are backlogged. With these
factors all in play, why not
skip the upgrades and take
advantage of the strong
homes market?

T
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Bathrooms are one room homebuyers pay a lot of attention to, and this elegant
makeover in a Plaza Harbour Island condo by Tampa’s Coco Design Group is a
winner. Custom cabinetry and neutral colors add up to universal appeal.

There is wisdom to going
either route, said Karen Vo-
gel, a real estate agent with
Coastal Properties Group.
As someone who recently
upgraded her own home
(she’s not selling, just mak-
ing what she hopes will be
her forever home to her
liking), she recognizes the
value it brings, but she
also understands when a
seller opts to forgo putting

the time and money into a
home now.

‘With rising interest rates
and homes beginning to
move a little more slow-
ly than they did earlier in
the year, Vogel had a seller
recently who was worried
that spending time and
money on improvements
would mean missing out on
the current sellers’ market.

“He worried he would

miss it,” she said. “He had
things he wanted to do to
improve his home, but he
decided to let it ride with
what he had?”

Vogel said there are cur-
rently plenty of out-of-state
buyers who see Florida
values as so good, they fig-
ure they will have enough
funds left over to remodel
and still end up with a lot
more home for less than
they could have gotten back
in their home states.

Vogel isn't sure how
much longer sellers will be
able to rely on such intense
competition among buyers.

See Upgrades on 2H
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Already she’s seeing some
buyers are taking more
time to think about things,
which just three months
ago automatically meant
losing a home to anoth-
er buyer. Going forward,
she said a nicely upgraded
home might give sellers an
advantage going into the
second half of the 2022
market.

“(Buyers are) a little more
cautious now;” said Vogel.

The key is upgrading
smartly, said Vogel. Updat-
ing kitchens and baths re-
main the projects that add
the most value to a home,
she said. In her case, em-
barking on upgrading now
meant some legwork on her
part in sourcing materials.

‘When her high-end cabi-
nets were not available and
she turned up her nose at
the lesser-quality cabinets
her contractor could get,
she went shopping locally
and found wood cabinets
with the features she want-
ed at an affordable price.
The refrigerator she wanted
was on backorder, so she
found one in stock at a local
store.

For Chelsea Potthast, principal interior designer of Tampa Bay's Potthast Design, a
clean, bright appearance with the color elements provided by accessories makes for a

kitchen with appeal.

“I found that some of the
more high-end appliances
are available now, so you
will spend more, but you
can get them,” she said, add-
ing that it is important now
to research pricing and con-
tractor availability before
embarking on any project.
“It does add value, but you
have to be smart right now.”

Craig Bjurquist, owner/
broker of Bremer-Bjurquist
Realtors, Inc., recognizes
that while material supply,
pricing and labor are issues
to consider, the value of
smart improvements to an
outdated kitchen or tired
bathrooms can pay divi-
dends when selling.

“I think it still behooves
you to spend some money,”
said Bjurquist, adding that
spending wisely is the key.

He noted that house flip-
pers understand this well,
carefully selecting materials
that are neutral, look good
and are priced to ensure a
good return on investment.

Bjurquist said he often
recommends  sellers cor-
rect problems so a home
doesn’t turn off buyers. He
had a challenge once to sell
a house that had orange
kitchen countertops and

More than beautiful ...

Private, Peaceful, Protected

Photo courtesy of Potthast Design
This elegant bathroom makeover by Potthast Deﬂgn would make any homebuyer's jaw drop. Upgrades like this to
high-end homes set them apart from the competition.

green cabinets.

“There might be someone
who likes that, but it's not
likely,” he said.

Bjurquist recommends

Photo courtesy of Keysha Jillan
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Photo courtesy of Keysha ditian
This Temple Terrace home’s kitchen received the golden touch of Keysha Jillian, the
designer-owner of K. Jillian Designs of Tampa and the picture of the finished project
saysitall.

Resilient

‘against hurricanes and extreme weather

2477 protection

automatic

unparalleled design ar
exceeds building code, with no shared

Elevated,
with private elevators

Sales Center: 4 Frankiin Court S,
St. Petersburg, FL 3371

condos and
‘and construction that far

. solid concrete block construction,

« High-impact

Visit Marina Bay, next to Eckerd College, to tour our new models.

Py
MARINg, BAY

«Two pools, day dock, fishing pier, fitness room
«Deep water boat slips ~ no bridges to the Gulf
«Minutes to downtown and the beach

ooconror

727-906-3300
MarinaBayStPete.com
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Sellers looking to upgrade could count on a remodel like

«—

To advertise, call Grace Hamilton at 727-893-8914

BUILDER SPOTLIGHT

NEW CONSTRUCTION IN TAMPA BAY

this one by Potthast Design to impress buyers, but Chel-
sea Potthast, principal interior designer for the Tampa
Bay design firm, recommends spending wisely to maxi-
mize profits. There is a difference between a home you
are keeping and one you are selling, she says.

1osezrmone

OVER 20 COMMUNITIES
TO CHOOSE FROM
HERNANDO - Homes starting in the low $300s*
CITRUS - Homes starting in the $250s*

MARION - Homes starting in the $250s*
Pricing INCLUDES Homesite®

Bathroom makeover in as little as ONE DAY!

CALL TODAY FOR YOUR FREE
NO OBLIGATION IN-HOME DESIGN.

P RIEER (577) 803-0412

Spring Hill: 14152 Spring Hill Dr. (352) 686-3125
#E3% www.AdamsHomes.com &
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walls in smaller homes
should be painted with light
colors to make them seem
larger. He likes plain white
ceilings, and neutral-col-
ored floors.

“You don’t want anything
offensive;” he said.

Chelsea Potthast, prin-
cipal interior designer of
Tampa Bay’s Potthast De-
sign, agrees. Sellers look-
ing to impress the widest
range of buyers need to
stick to “timeless” materi-
als and colors. Kitchen and
‘bathroom upgrades pay off
best, she noted, and despite
supply chain issues and
high prices for materials,
she thinks sellers can profit
handsomely today.

Potthast said improve-
ments help the selling price
of any home, but homes
near or above $1 million
particularly  benefit, as
many buyers want a home

that doesn’t need anything.
Thats particularly so for
buyers of second homes or
vacation retreats.

She did a job for a client
who was looking to sell their
Clearwater home for $1.6
million, but decided to ren-
ovate, spending $350,000,
an investment that yielded
a $125,000 return on invest-
ment when it sold.

“You will make your mon-
ey back out of it, especially
if you are careful with your
spending,” Potthast said.

That said, she recognizes
that the Tampa Bay market
remains hot for sellers, and
if the decision is to sell, “you
can go either way.”

“If you are selling a home,
it’s going to sell now;” Pot-
thast said. “But you will
do better, particularly on a
higher-end home, if you up-
grade”
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